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	Culture and International Mediation: Exploring Theoretical and Empirical Linkages 
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Culture is undoubtedly one of the most significant aspects of identity, yet our understanding of the concept and particularly of its consequences for international conflict management is underdeveloped. In this article, we test the hypothesis that cultural differences between parties reflect diversity and contradictions, and that these differences compound the difficulties faced by conflicting parties in finding effective mediated outcomes. Several theories that deal with culture’s impact on conflict management are presented and a model is introduced that permits us to test the hypothesis empirically. Five variables that measure culture are examined; these include geographical proximity, nature of the political system, political rights, civil rights and religion. The analysis suggests that all but one (nature of the political system) have a significant impact on mediation outcomes. 
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Over the past decade former, and sometimes current, adversaries in the Middle East increasingly have been engaged in unofficial multilateral regional security dialogues, a form of track two diplomacy. Despite the proliferation of such dialogues, we know very little about them. This article reviews the nature and content of a variety of track two security dialogues among Arabs and Israelis and evaluates the impact of such activities. What have such dialogues accomplished to date, and what are their limitations? By what standards should we measure success and failure? How can such dialogues be improved in the Middle East and other conflictual regions? The article suggests that those who expect track two to lead to major policy shifts in track one (the official negotiating process) will be disappointed and perceive such dialogues as a failure. However, if we evaluate track two based on what the process itself produces, both in terms of changing regional perceptions among its participants and impacting regional security policy in an incremental fashion, we are more likely to see its value. In this sense, the research supports arguments made by other students of negotiation who suggest that outcomes are not always the sole objective or the appropriate measure of success for international negotiations; the negotiation process itself also has value. Despite problems and limitations, track two diplomacy has proved an important mechanism in building regional understanding and knowledge in the arms control and regional security realm. Such diplomacy could also be applied to other issues and regions during the lengthy process of building peace among adversaries. 
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A Fissile Material Cut-Off Treaty banning the production of fissile material for nuclear weapons or other nuclear explosive devices is a natural next step on the multinational nuclear arms control agenda. Despite interest among key states and excessive stockpiles of fissile material, a formalized cut-off has yet to materialize. A new pragmatic approach for negotiating an FMCT patterned after the recent Mine Ban Treaty is presented as a potential model. Sweden, together with the other countries of the New Agenda Coalition, is identified as a possible candidate to take the lead and host an alternative FMCT negotiation process. 
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This study addresses two interrelated questions. First, how can we expand the utility of the two-level model by developing the international level of the game, and second, how can this new conceptualization of the two-level game improve our understanding of how chief negotiators create a negotiation strategy? To address these questions, it will be explained how a state formulates its international strategy by taking into account that states participate in international institutions and are bound by their own domestic politics. Specifically, the relationship between chief executive, that executive’s perception of bargaining strength relative to the legislature and alliance membership will be framed in a two-level game. By utilizing a two-level model, it will be possible to construct a series of hypotheses that explain, which strategy the chief executive will use at the outset of a negotiation. The hypotheses will be tested by examining the strategies chosen by four heads of state (Francois Mitterrand, George Bush, Margaret Thatcher and Helmut Kohl) towards the Iraqi government in the days after Iraq’s invasion of Kuwait. Overall, this study is meant to be a "first-cut" at explaining the choice of strategy during negotiations and addressing the deficiencies of the two-level model. 
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A distinction between diplomacy as independent variable, impacting upon other developments, and diplomacy as dependent variable, adapting to other causes, is employed to underpin focused case analysis of negotiation between states. To dramatize diplomacy as dependent variable, it is hypothesized that allies with convergent interests would find negotiations between themselves more difficult when domestic constraints such as political ideology and pressure group activity intrude. To highlight diplomacy as independent variable, it is hypothesized that adversaries with divergent interests employ diplomatic statecraft to reduce the chances of war in periods of confrontation. Using a relatively small case sample, this study confirms these hypotheses, but reveals similarities as well as differences between the case categories. It is argued that the focused case approach is a fruitful way to yield much-needed generalizations about diplomatic statecraft. 


